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A lot of charitable giving happens in a mad rush at year-end, for many good 

reasons. But wouldn’t it be great to start earlier in the year, with a plan in mind 

for how you and your family can give in a more deliberate and possibly more 

impactful way to the causes you care about? That way, each year’s efforts  

can build on the year before, developing purpose and legacy that can continue 

for generations.

Since there are more than 1.5 million non-profit organizations in the U.S., how 

do you begin to develop a deliberate charitable plan? You might start by asking 

yourself a few basic questions. The answers can be great guides as to when, 

where and how to direct your efforts. 
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Ready to get started? Here are three questions to ask yourself (and your family) 

to help align your values with your contributions.

#1. What Do I (We) Value? 
 
People give in many ways. Some choose to support organizations that are part 

of their social lives, be it in the arts, music or civic interaction. Others tackle 

human services issues, like homelessness, education, or medical care. Still 

others look beyond the U.S., to address global challenges like climate change, 

world health, or poverty in the developing world.

TOTAL GIVING: 1975 - 2015

Source of Data: Giving USA Foundation.
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Whatever approach you take, you’ll have a greater impact — as well as personal enjoyment and 

fulfilment — if you support an issue that (1) you feel a personal passion for; (2) think you can have an 

impact on the outcomes; and (3) have a curiosity about. For most people, the choice to give is not 

driven by a tax deduction, but more by a sense that a difference can be made, that a non-profit’s work 

can bring that about, and that their dollars can help that work to occur. 
 

#2. Am I a Buyer or a Builder? 
 

Philanthropists can be categorized as (mostly) "buyer" or "builder." Buyers like to know that good is 

being done with their dollars today. They’re more likely to support established charitable organizations 

with clearly defined goals and success meeting those goals. Builders, on the other hand, feel 

rewarded when their dollars contribute to innovation and the implementation of new ideas toward a 

better tomorrow. This makes builders more likely to support either a new organization or a different 

direction at an existing entity. 

In other words, “buy”-type philanthropy asks an organization to do more of what it’s already doing, 

while “build” philanthropy sets out the challenge to create something new. Buy philanthropists tend to 

favor stability; build philanthropists appreciate that risk and uncertainty are part of the deal. Figuring 

out your philanthropic style will help you make better and longer-lasting charitable giving decisions.  
 

#3. Can I (We) Make Giving a Community Endeavor? 
 

People prosper when communities prosper, and everyone defines community in their own way. 

For some, it’s family. For others, it’s those who share a common cause. Some think community is 

defined by geography, such as a neighborhood or city, while others think on a global scale. Within 

each of these communities lies a lot of knowledge and insight that you can tap to strengthen your 

philanthropic decision-making.

The beginning of the year is a great time for communities to come together to discuss values and 

goals, be it around the dinner table or at a retreat. Family members from different generations can 

share the principles that have kept them thriving through the years and what will keep them doing  

so in the future. Cause-based communities can plan for how they’ll continue to advance their missions. 

Neighbors can come together to talk about what will make their community an even better place  

to live. 

START EARLY. Well ahead of the year-end holiday season, don’t forget the reason for giving. Look 

beyond the potential year-end tax deduction and explore how your philanthropic efforts fit into your 

life. Now’s the perfect time to start philanthropic planning and to open new doors to the future.
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DISCLOSURE

All investments involve a level of risk, and past performance is not a guarantee of future investment results. The value of investments and the 
income derived from them can go down as well as up. Future returns are not guaranteed and a loss of principal may occur. All investment 
performance can be affected by general economic conditions and the extent and timing of investor participation in both the equity and fixed 
income markets. Fees charged by LNWM will reduce the net performance of the investment portfolio. 
 
The information presented herein does not constitute and should not be construed as legal advice or as an offer to buy or sell any investment 
product or service. Any opinions or investment planning solutions herein described may not be suitable for all investors nor apply to all situations. 
All opinions expressed are those of Laird Norton Wealth Management and are current only as of the date appearing on this material.
 
Any accounting, business or tax advice contained in this presentation (or communication, including attachments and enclosures) is not intended as 
a thorough, in-depth analysis of specific issues, nor a substitute for a formal opinion, nor is it sufficient to avoid tax-related penalties.
 
Some investments may not be publicly traded and they may only allow redemptions at certain times conditioned on various notice provisions and 
other factors as more fully described in the related offering and subscription documents provided at the time of the investment. Due to the nature 
of these types of investment funds, hedge funds, fund of funds, and similar partnership-like investment vehicles, they should be considered illiquid. 
In addition to restrictions on redemption, they often include holdback provisions that may delay a full redemption for several months or longer. 
There is no guarantee that the amount of the initial investment can be received upon redemption. Due to the nature of the tax reporting that may 
be available from these types of investments, clients should expect to extend the filing of their tax returns.
 
A benchmark is an unmanaged index, and its performance does not include any advisory fees, transaction costs or other charges that may be 
incurred in connection with your investments. Indices are statistical composites and are shown for informational purposes only. It is not possible to 
invest directly in an index. Indices are unmanaged and are not subject to management fees. Any benchmark whose return is shown for comparison 
purposes may include different holdings, a different number of holdings, and a different degree of investment in individual securities, industries 
or economic sectors than the investments and/or investment accounts to which it is compared. Comparisons of individual account or portfolio 
performance to an index or benchmark composed of indices are unreliable as indicators of future performance of an actual account or portfolio. 
Actual performance presented represents past performance net of investment management fees unless otherwise noted. Other fees, such as 
custodial fees or transaction related fees may not be reflected in the actual performance results shown.
 
Certain information herein has been obtained from public third party data sources, outside funds and investment managers. Although we believe 
this information to be reliable, no representation or warranty, expressed or implied, is made, and no liability is accepted by Laird Norton Wealth 
Management or any of its officers, agents or affiliates as to the accuracy, completeness or correctness of the information herein contained. In 
addition, due to the nature of an investment or the date of the creation of the attached presentation, some values shown or used in the calculation 
of performance may be based on estimates that are subject to change.
 
All data presented is current only as of the date thereon shown. Laird Norton Wealth Management is comprised of two distinct entities that may 
offer similar services to clients. Laird Norton Trust Company is a State of Washington chartered trust company. Its wholly owned subsidiary, Laird 
Norton Tyee Asset Strategies, LLC, is an Investment Advisor registered with the Securities and Exchange Commission. Such registration does not 
imply any level of skill or expertise.
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